








SELLING THROUGH CURIOSITY

- How do we become comfortable asking the “hard” questions?
- How do we use curiosity to always get a “yes” or learn what's in the way of a “yes”?

Building Relationships Faster

- How do we build relationships in days and weeks that normally take months, quarters,
or years?

- How do we quickly differentiate ourselves from the competition?

- What are the easy-to-implement tactics that will have a customer wanting to give us
all the business?

Effective Opportunity Reviews

- How do we ensure our opportunities are set up properly from the beginning?

- What does the most effective opportunity review look like?

- How do we use peer-to-peer coaching to guarantee deal success while developing
both individual contributors and team success?

Deal Health Dashboard

- What does flawless sales execution look like for our solution?

- What is the most effective way to track the health of a deal in real time?

- How do we identify where we are at risk in a deal at any stage?

- How do we create best practices to mitigate risks throughout our selling process?

For more information, visit:
% https://saleshood.com/virtual-live-selling-through-curiosity/




